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ADVERTISING and SALES MANAGEMENT
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Paper : Third
Time Allowed : Three hours
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Minimum Pass Marks : 36
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s Attempt any five questions. All questions
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“Money Spent on Advertisement is a waste”. Do

you agree with this statement? Give reasons for
your answet.
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Explain that :

(i) “Advertising expenses in an investment”.

(i) “Adverstising is a social evil”.
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Write short notes on :

(1) Advertising on Internet
(ii) Print Media
(iii) Planning and scheduling media
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What do you understand by Advertising Appeal?

Explain briefly the various kinds of Advertising
Appeal.
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What do you mean by Advertising Agency?

Discuss its functions and importance.
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What is Salesmanship? Describe the object,

function and concept of Salesmanship.
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What do you understand by Sales Planning?

xplain the importance and types of Sales
Planning .
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What is ‘Sales Training’? Discuss its
characteristics and methods.
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Write a detailed note on compensation and

promotional policies of sales force.
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What do you mean by ‘Analysis of Sales volume™?

Discuss the various basis of analysis of sales

volume.
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